
Advanced Fashion Marketing
Unit Six

Name: _______________________                      Date: ______________


Directions:  Determine the word defined or answer to each item below and place the answers in the boxes to the right. At the bottom, write the corresponding letter and number to reveal a secret message. 
	uaidltnisr kmerta
	
	
	
	
	
	
	
	
	
	
	
	
	
	
	
	
	

	Products purchased for business use.
	
	
	
	
	
	
	
	
	
	
	
	
	
	
	
	
	


	necmuosr rtmkae
	
	
	
	
	
	
	
	
	
	
	
	
	
	
	

	Products purchased for personal use.
	
	4
	
	
	
	
	
	
	
	
	
	
	
	
	


	tismdieneierar
	
	
	
	
	
	
	
	
	
	
	
	
	
	

	(middlemen) Channel members that moe the product through the channel.
	1
	
	
	
	
	
	
	
	
	
	
	
	
	


	eswloelhars
	
	
	
	
	
	
	
	
	
	
	

	Purchase large quantities of goods from manufacturers, store the goods, and resell them to other businesses.
	
	
	
	
	7
	
	
	
	
	
	


	nsaetg
	
	
	
	
	
	

	Participants in the marketing channel who negotiate the sale of products between other channel members.
	
	
	
	2
	
	


	cylsapih Distribution 
	
	
	
	
	
	
	
	

	The process of transporting, storing, and handling goods to make them available to customers.
	
	
	
	
	5
	
	
	


	cepsrauh droer
	
	
	
	
	
	
	
	
	
	
	
	
	
	

	Legal contract between the buyer and the supplier that specifies the terms of the agreement.
	
	
	
	6
	
	
	
	
	
	
	
	
	
	


	osktc vretorun
	
	
	
	
	
	
	
	
	
	
	
	
	
	

	Number of times the average stock has been sold and replaced in a given time period.
	
	
	
	
	
	
	
	
	
	
	
	3
	
	


	
	
	
	
	
	
	

	1
	2
	3
	4
	5
	6
	7


Key
	uaidltnisr kmerta
	I
	N
	D
	U
	S
	T
	R
	I
	A
	L
	
	M
	A
	R
	K
	E
	T

	Products purchased for business use.
	
	
	
	
	
	
	
	
	
	
	
	
	
	
	
	
	


	necmuosr rtmkae
	C
	O
	N
	S
	U
	M
	E
	R
	
	M
	A
	R
	K
	E
	T

	Products purchased for personal use.
	
	4
	
	
	
	
	
	
	
	
	
	
	
	
	


	tismdieneierar
	I
	N
	T
	E
	R
	M
	E
	D
	I
	A
	R
	I
	E
	S

	(middlemen) Channel members that moe the product through the channel.
	1
	
	
	
	
	
	
	
	
	
	
	
	
	


	eswloelhars
	W
	H
	O
	L
	E
	S
	A
	L
	E
	R
	S

	Purchase large quantities of goods from manufacturers, store the goods, and resell them to other businesses.
	
	
	
	
	7
	
	
	
	
	
	


	nsaetg
	A
	G
	E
	N
	T
	S

	Participants in the marketing channel who negotiate the sale of products between other channel members.
	
	
	
	2
	
	


	cylsapih Distribution 
	P
	H
	Y
	S
	I
	C
	A
	L

	The process of transporting, storing, and handling goods to make them available to customers.
	
	
	
	
	5
	
	
	


	cepsrauh droer
	P
	U
	R
	C
	H
	A
	S
	E
	
	O
	R
	D
	E
	R

	Legal contract between the buyer and the supplier that specifies the terms of the agreement.
	
	
	
	6
	
	
	
	
	
	
	
	
	
	


	osktc vretorun
	S
	T
	O
	C
	K
	
	T
	U
	R
	N
	O
	V
	E
	R

	Number of times the average stock has been sold and replaced in a given time period.
	
	
	
	
	
	
	
	
	
	
	
	3
	
	


	I
	N
	V
	O
	I
	C
	E

	1
	2
	3
	4
	5
	6
	7
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